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General Information

The Community Reinvestment Act (CRA) requires each federd financia supervisory agency to useits
authority when examining financia indtitutions subject to its supervison to assess the inditutiorrs record
of meeting the credit needs of its entire community, including low- and moderate-income
neighborhoods, cons stent with the safe and sound operation of the ingtitution. Upon the conclusion of
such examination, the agency must prepare awritten evauation of the inditutiorrs record of mesting the
credit needs of its community.

This document is an evauation of the CRA performance of Security National Bank by the Office of
the Comptroller of the Currency, the inditutiorss supervisory agency, asof August 9, 1999. The
agency evauates performance in assessment are(s), asthey are delinested by the indtitution, rather than
individua branches. This assessment area evauation may include the vidits to some, but not necessarily
al of theinditutiorrs branches. The agency rates the CRA performance of an indtitution consistent with
the provisons st forth in Appendix A to 12 C.F.R. Part 25.

Ingtitution-s CRA Rating: Thisinditutionisrated Satisfactory.

Primary factors supporting the bank-s overdl reting include:

# A high percentage of loans are made within the assessment area.

# Our andyds reflects good lending penetration throughout geographies with different income
characterigtics, including the two moderate-income census tracts within the bank:s assessment area.

# Overdl, our review reveded adequate lending penetration to borrowers of different income levels
and busnesses of different Szes.

# The bank has an adequate level of qualified community development investments and grants.

# Sevice ddivery sysems are accessible to individuas and geographies of different income levelsin
the assessment area. The bank aso provides agood level of community development services

Thefollowing table indicates the performance level of Security National Bank with respect to the
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lending, investment, and service tests.

Tablel. Results of Performance Tests

Performance Levels Security National Bank

Performance Tests

Lending Text* Investment Text Service Test

Outstanding
High satisfactory X
Low satisfactory X X
Needs to improve
Subgtantid noncompliance

* Note: Thelending test isweighted more heavily than the investment and service tests when arriving at an
overal rating.

Scope of the Examination

The large bank performance criteria was used to evauate Security Nationa Bank:=s (SNB) CRA
performance because they are owned by a holding company with total bank assets of more than $1
billion. The evauation coversthe time period of January 1, 1997 through August 9, 1999. Broken
down further, this evauation covers Home Mortgage Disclosure Act (HMDA) and community
development lending activities for 1997, 1998, and through July 17, 1999. It covers smal business
lending activity for 1998 and the first two quarters of 1999. The bank was not required to report 1997
amall business data because the holding company did not exceed $1 billion in total asset Size until mid-
1997. SNB does not make small farm loans as agriculturd lending is not prevaent within their
assessment area.

The anadydsis based on an evauation of the bank=s HMDA--loan activity reports (HMDA-LARS) and
loan registers. We tested these reports for accuracy during the examination by reviewing a judgmental
sample of loan files. Although HMDA errors were identified during this review, we determined the data
is sufficiently accurate for the purposes of our examination. Specific loan products evaluated include:
HM DA -reportable loans (i.e., home purchase mortgage, refinance, and home improvement loans),
small business loans, and community development loans. We aso evaluated community development
investments, retail services, and community development services from January 1, 1997 through August
9, 1999. All loan products were given equa weighting in determining our find ratings.  SNB-s
previous CRA examination was conducted as of June 14, 1996 and the bank was assigned arating of
ASdtisfactory.(



Description of Institution

S\B isa$108 million indtitution located in Pottstown, Pennsylvania. SNB is an intrastate bank offering
awide array of loan and deposit products. SNB is one of three banking subsidiaries within the holding
company known as Harleysville Nationa Corporation which has total assets of just over $1.5 hillion as
of June 30, 1999. The other banks within the holding company are Harleysville Nationd Bank (HNB)
and Citizens Nationd Bank. HNB is the lead bank within the holding company with total assets
exceeding $1 billion. There are no operating subsdiaries of the bank. There are so no other financia
or legal impedimentsimpacting SN B-s ability to help meet community credit needs.

SNB operates four full service branches dl located in northwestern Montgomery County and within the
Philadd phia Metropolitan Statistica Area(MSA). The bank offers automated teller machines (ATMS)
at dl branches. Additionally, the bank offersastandalone ATM at a gas Saion in Stowe, Pennsylvania

Drive-through facilities are provided at dl locations. No branches were opened or closed during the
evauation period.

As of June 30, 1999, SNB had tota loans gpproximating $81 million or 75% of totd assets. The
compoasition of the loan portfolio conssts of commercia and commercid red estate loans a 38%,
resdentid red estate loans at 35%, and consumer loans at 27%.

Comptition is provided by a number of financid ingtitutions who maintain banking officesin SNB-s
primary market area of northwestern Montgomery County. Primary competitors are Patriot Bank,
Nationa Penn Bank, Berks County Bank, First Union Bank N.A., Sovereign Bank, Diamond Federa
Credit Union, and Tri-County Federd Credit Union.

Description of Assessment Area

SNB has defined one assessment area which covers segments of two MSAs. MSA 6160 -
Philadelphia (Montgomery and Chester Counties), and MSA 6680 - Reading (Berks County). The
asessment area contains atotal of thirty-eight census tracts (CTs). Mogt tracts (20) arein
northwestern Montgomery County, with theremaining CTsin northeastern portions of Chester County
(9 tracts) and southeastern portions of Berks County (9 tracts). There are no low-income CTs and
only two moderate-income CTs (5%) within the assessment area. The mgority of tracts (27) are
designated middle-income (71%) while the remaining eight CTs are upper-income (21%). Datawas
not available for one tract (3%) located in Chester County.

The bank has specified only one assessment area because they do not have a sgnificant presencein
Berks County (MSA 6680). The nine CTsin MSA 6680 which areincluded in SN B-s assessment
area do not extend substantialy beyond the border of the PhiladephiaMSA. They comprise only
11.8% of the M SA:stotd tracts and 18.1% of itstotal population. Most of SNB-sbusnessis
generated within the PhiladephiaMSA. The bank=s four branch locations are dso dl located within the
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borough of Pottstown in Montgomery County and the PhiladdphiaMSA. Additiondly, the bank has no
definitive plans of expanding their assessment area further into Berks County in the near future.

SN B:s assessment area complies with regulatory requirements and does not arbitrarily exclude low- and
moderate-income areas. All market share data discussed in this Public Evauation isin reference to the
bank:=s market share within the assessment area rather than in any larger geographic area.

Detall of the demographics of the assessment areaisincluded in the following table.

Assessment Area Demogr aphic Profile
Census Tract Number of Per centage of Per centage of Per centage of
Characteristic | CensusTracts Total Tracts Population Families
Low 0 0% 0% 0%
Moderate 2 5% 6% 5%
Middle 27 71% 68% 69%
Upper 8 21% 26% 26%
NA 1 3% <1% 0%
Total 38 100% 100% 100%

* NA denotes census tract characteristic Anot availabled

As noted earlier, the assessment area contains no low-income CTs and only two moderate-income
CTs. Thevast mgority of CTs, and in turn the assessment areers population, are within middle- and

upper-income tracts.

Based on 1990 census data, SN B=s assessment area has a population of 146,912 which includes total
families of 41,318. The average updated median family income per Department of Housing and Urban
Development (HUD) guiddinesis $53,847. The census median family income is $40,924. Of the
57,113 tota housing units, 86% are one-to-four family units. Owner-occupied housing and rental
occupied housing represent 73% and 23% of the total housing units available. Vacant housing units
represent the remaining 4% of the totd housing units. The average age of housing unitsin the
assessment arealis thirty years, and the average cost of these unitsis $108,292.

Based on discussons with management, the bank:s local economy is considered stable and the
employment base is very diversified. Mgor industries include independent hedlth care providers,
computer software companies, law firms, and loca schoal didtricts. The unemployment rate for the
bank=s main market area of Montgomery County for July 1999 islow and stable a 2.7%.

5



Unemployment in Berks County for the same timeframe is higher a 4.0%. Mgor employersinclude
Pottstown Memoria Medical Center, Pottstown School District, Pottsgrove School Digtrict, Owen J.
Roberts School Digtrict, Dana Corporation, PECO Energy, and Occidenta Chemica Corporation.

Credit needs of the community were determined during this examination through discussons with
management and by aface-to-face interview with the Presdent of ardatively new retirement community
located in Pottstown. Thisindividua intends to lead an effort desgned to purchase and rehabilitate
gpproximately fifty low-and moderate-income housing units within the Washington and Beech Street
areasin the borough of Pottstown. Thisfiveto six block area, which is designated as a moderate-
income geography, isin dire need of such action.

Both the community contact and management at SNB strongly indicated that the primary credit need
within the assessment areais affordable mortgage financing, including low- and moderate-income
housing within the borough of Pottstown. Small business loans are asecondary need. Therearea
number of vacant storefronts within Pottstown. Improvements need to be made within the city before
Pottstown can reasonably hope to attract a Sgnificant level of new business activity.

Conclusions with Respect to Performance Tests

Lending Test

L ending Activity

SNB-slending levels reflect good responsiveness to assessment area credit needs. SNB originated 239
HMDA -reportable loans within its assessment area for approximately $18 million in 1997, 1998, and
through July 17 of 1999. In 1997, SNB does not rank high with a market share of 1.03% within their
assessment area compared to the first ranked HMDA lender with a5.42% share. However, SNB isa
much smaller indtitution than each bank with ahigher ranking. Additionaly, SNB-s HMDA lending
levels have more than doubled in 1998, and they are on asimilar pace for 1999. Market share data for
1998 and 1999 was not available at the time this report was issued.

SNB isactivein smdl businesslending. During 1998 and the first two quarters of 1999, SNB
originated 77 sma| business |oans for approximately $8.6 million. No market share dataiis available
snce SNB was not required to report smal business lending in 1997. Asnoted earlier inthis
evaudion, SNB isnot in the business of smdl farm lending.

The bank:=s average loan-to-deposit ratio since the last examination (past thirteen quarters) is 83.98%.
Thisfigure iswell above the nationd peer average of 69.87% over the same period. In genera, SNB
has experienced sgnificant loan growth during the past two years. Red estate loans grew by 45% in
1997 and 29% in 1998. This growth has been predominantly in residentia red estate loans which has
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been cited as the primary credit need within the bank:-s assessment area. See Table 1 in the Appendix
section of thisreport for further details on lending volume.

Assessment Area Concentration

SNB originates a high percentage of loansin its assessment area.  During 1997, 1998, and through July
17 of 1999, 77.4% of the number and 71.5% of the dollar amount of total HM DA

originations were within the assessment area. During 1998 and the first two quarters of 1999, 82.8% of
the number and 77.7% of the dollar amount of small business loan originations were within the
assessment area.

Geographic Distribution of L oans

Our andysis reflects good lending penetration throughout geographies with different income
Characteristicswithin SN B-s assessment area. As noted earlier in this evaluation, there are no low-
income and only two moderate-income census tracts within the bank:=s assessment area. Thus, the vast
magority of SNB:s census tracts are designated middle-and upper-income. We found no conspicuous
gaps in the bank:s lending patterns within their assessment area during our review. HMDA-rlated
lending patterns are, for the most part, consstent with the owner-occupied housing percentages within
moderate, middle, and upper-income CTsin the assessment area.

A dgnificant mgority of HMDA-rdaed loans (78%) are made in middle-income tracts while 68% of dl
owner-occupied units are located within such tracts. HMDA lending levels within SNB-stwo
moderate-income tracts is considered good. Owner-occupied housing within these CTs is 4.29% of
the total within the entire assessment area. In turn, 4.94% of SNB-s home mortgage refinance loans and
4.29% of their home improvement loans have been originated within the two moderate-income tracts.
Lending levels for home purchase mortgages within the moderate-income tracts has not kept pace as
only 1.14% of such loans are made within these CTs.

Market share data for 1997 within the two moderate-income tracts reflects favorably on the bank.
Specificaly, SNB has a market share of 2.19% for home mortgage refinance loans, 4.05% for home
improvement loans, and 1.14% for home purchase loans. These percentages are much higher than the
bank-s market share within middle- and upper-income CTs. These percentages are dso particularly
high given the rdatively amdl asset Sze of thisinditution. See Tables 2-4 in the Appendix section of
thisreport for further details on the geographic distribution of HMDA-related loans.

SNB:s smdl business lending performance within its two moderate-income tracts has been excdllent as
17.7% of its smdl business|oans have been originated within these CTs during the evauation period.
Thisis compared to the fact that only 8.7% of dl small businesses within the assessment area are
located in moderate-income CTs. Market share data by geography for 1997 is not available as SNB
was not required to report smdl business lending activity at thet time. See Table 5 in the Appendix
section of this report for further details on the geographic distribution of loans to small
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businesses.
L ending to Borrowers of Different Income Levels

Overdl, our review reveded adequate lending penetration to borrowers of different income levels,
including low- and moderate-income borrowers. For 1997, 1998, and through July 17,1999, 24.7% of
total HM DA -related originations were to low- and moderate-income borrowers which is considered
adequate given that 31.1% of tota families within the assessment area are designated as low- and
moderate-income. Broken down further, 19.3% of total HMDA |oans were originated to moderate-
income borrowers compared to total moderate-income families of 18.6% within the assessment area.
Additiondly, 5.4% of dl HMDA originations were made to low-income borrowers versus tota |ow-
income families of 12.5% within the assessment area

SN B:s performance regarding home mortgage refinance loans to moderate-income borrowers was
excdlent as 25.9% of al such loans were made to moderate-income borrowers compared to atotal of
18.6% moderate-income families living within the assessment area. Home improvement borrower
distribution is al'so good as the percentage of home improvement loans originated to both low- and
moderate-income borrowers gpproximates the percentage of such families resding in the assessment
area. Specificaly, 12.9% of dl home improvement loans were extended to low-income borrowers
compared to atotal of 12.5% low-income families living within the assessment area. Also, 15.7% of
such loans were made to moderate-income borrowers compared to atota of 18.6% moderate-income
families residing within the assessment area.

As noted above, the percentage of HMDA loans (mainly home purchase and refinance mortgages)
originated to low-income borrowers during the rating period was below the percentage of low-income
families in the assessment area. The bank=s performance in lending to low-income borrowers can
largely be explained by the lack of affordable housing options within the assessment area. While low-
income families earn approximately $26,924 annually, the average cost for owner-occupied housing is
$108,292.

Lender market share reports for 1997 HMDA -reportable |oans show SNB has approximately only a
1% share of such loans. However, thisis consdered reasonable given the bank=s amdl asset Szein
relation to the other financid inditutions within its assessment area. When broken out by product type,
SNB:s market share for home improvement loans to low-income borrowersis very good at 2.8%.
SNB:=s market share for refinance mortgages to moderate-income borrowersis aso good at 1.4%.
Additiondly, the bank:s overall HMDA market share to low- and moderate-income borrowersis good
when compared to its market share to middle- and upper-income borrowers. See Tables 7-9 in the
Appendix section of thisreport for further details on Lending to Borrowers of Different Income
Levels.



L ending to Small Businesses

SNB-slending to smal busnessesis adequate. As noted earlier in this evaluation, SNB does not make
amal farm loans. During 1998 and the first two quarters of 1999, SNB originated 77 small business
loans for gpproximately $8.6 million.

There are 3,425 companies which qudify as smdl businesses representing 90.7% of total businesses
within the assessment area. There are dso 137 small farms which equate to 99.2% of total farms within
the assessment area. During the evauation period, 63.6% of SNB-s small business |oans were made to
businesses with less than or equa to $1 million in gross annud revenues. Thisis good compared to the
fact that 50.4% of dl smdl busness|oans extended by every financid ingtitution within the bank-s
assessment area were to businesses with less than or equd to $1 million in gross annua revenues.
Additionaly, the mgority of al smal business (64.9%) loans originated during the eva uation period
were for less than $100,000. As noted earlier in this evaluation, no market share datafor 1997 is
available since the bank was not required to report small business lending until 1998. See Tables 10-11
in the Appendix section of this report for further details on borrower distribution of small
business and small farm loans.

Community Development Lending

No loans have been originated in SN B-s assessment area that qualify as community development
lending.

Product Innovation

SNB does use flexible lending practicesin order to serve the credit needs of its assessment area.
Namely, the bank has a First Time Homebuyer Community Development Mortgage Program.  Specifics
of this program are asfollows.

# SNB will finance up to 95% of the home purchase price or the gppraised vaue (the lower of the
two).

# Reduced interest rates and application and processing fees.

# Hexible repayment plans are avallable.

# Inorder to qudify, gpplicants income cannot exceed $30,000 individualy or $45,000 for afamily.
During the evauation period, SNB extended eighteen loans under this program for atotd of
$1,416,155. Loans made in conjunction with this program as a percentage of adl mortgage loans totaed
9.7% in 1998 and 14.2% in 1997. Such loans aso totaled 7.8% of all loans extended by SNB in 1998
and 8.7% in 1997.



Investment Test

The bank has an adequate leve of qudified community development investments and grants. SNB has
extended $251,000 in qualified community investments and grants during the evaluation period, which is
consdered ample given the level of opportunities available within its assessment area coupled with the
ast Sze of the bank. Investment opportunities exigt, but they are not widdly available. Typica
opportunities include securities backed by loansto low- and moderate-income borrowers, equity
investments in low-income housing projects, and grants/donations to qudified loca organizations.

In July of 1999, SNB purchased a $250 thousand GNMA mortgage-backed security (MBS) backed
solely by home mortgage loans to low- and moderate-income borrowers. Approximately haf of these
loans were made within the PhiladelphiaMSA. Loans were aso extended throughout other portions of
eastern Pennsylvania and a broader state-wide area.

SNB made two separate $500 donations totaling $1,000 to alocal community development
corporation. This organizatiorrs misson is to enhance the economic well-being of the Greater
Pottstown area and its member municipdities through an established program of work in cooperation
with other local economic development organizations, agencies, and government. The organization o
directly promotes economic development by providing financid assstance to smdl businesses. See
Table 12 in the Appendix section of this report for further details on qualified investments.

Service Test

Retail Banking Services

SNB:s sarvice ddivery sysems are accessible to individuas and geographies of different income levels
in the assessment area. SNB provides banking services throughout the main trade area of its
assessment areawith four branch locations dl located in northwestern Montgomery County and within
the borough of Pottstown. Additiondly, two of the four branches are located within the two moderate-
income CTswithin the bank:s assessment area. The bank:s two other branches are both located in
middle-income CTs.

The bank offers ATMs at dl branches while aso offering aremote ATM in an area of Montgomery
County not near its branch network. Drive-through facilities are provided at al locations. No branches
were opened or closed during the evauation period. However, the bank=s North End branch was
relocated approximatey one mile from its previous location. Although the branch remainsin amiddle-
income CT, it is now much closer to the center of town and amoderate-income CT. The new location
ismore convenient to dl resdents of Pottstown, including low- and moderate-income individuas.
Office hours, which have recently been expanded, meet the convenience and needs of the entire
community. SNB offers extended weekday hours a al locations. Additiondly, Monday through
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Thursday hours were extended from 4:00 P.M. to 5:00 P.M. at dl locations in an effort to better serve
their community. In comparison, the vast mgority of bankswithin SN B-s assessment area close as
early as 3:00 P.M. onthese days. SNB offers extended hours on Fridays at all locations and Saturday
hours at three of four locations, including the two branches located within moderate-income CTSs.
Formerly, Saturday hours were offered at two locations, but this was changed when the North End
branch was relocated during July of 1999.

Services do not vary in any way that inconvenience low- and moderate-income individuds living within
the assessment area. Actually, SN B-s services are more convenient to the low- and moderate-income
segment of its population due to the respective locations of its four branches. Low- and moderate-
income families comprise 57.1% of total familiesliving within the two moderate-income CTswithin
SNB-s assessment area. As noted above, two of SNB:s branches are located in these areas. Broken
down further, low- and moderate-income families comprise 31.8% of total familiesresding within al
middle-income CTs and 23.9% within al upper-income CTs within the bank:-s assessment area. See
Table 13 in the Appendix section of thisreport for further details on the distribution of the
branch and ATM delivery system.

SNB offers astandard array of products and services that are gppropriate for an indtitution of itssize
and capacity. Consumer products include various demand deposit and savings plans priced to meet the
needs of avariety of cusomers. The bank provides dternative systems for delivering retail banking
services to its community, including Web banking on the Internet, bank-by-phone, bank-by-mail, and
ATMs. Web banking, which was introduced in 1999, offers customers convenient bill payment
options, easy account access, and free funds transfers. In eva uating the bank:s services, we did not
place sgnificant weight on ENB:=s dternative ddivery systems because they do not track how well these
systems actudly reach low- or moderate-income individuas.

SNB offers afree regular checking account that could appeal to low- and moderate-income customers.
This non-interest bearing product has no minimum ba ance requirements and no per check charges.
Loan products include fixed rate unsecured and secured consumer loans with no minimum loan amount.

Community Development Services

SNB provides agood level of community development services within its assessment area. Specificdly,
two members of senior management lend ther financid expertise through their membership on the
Board of Directors of aloca community development corporation. This organizatiorrss misson isto
enhance the economic well-being of the Greater Pottstown areaand its member municipalities through
an established program of work in cooperation with other local economic development organizations,
agencies, and government. The organization aso directly promotes economic development by providing
financid assstanceto smal busnesses. A member of SNB’s management team also serveson a
committee which works with aloca high school and local small businesses to promote career

11



opportunities and technology education. Although this program encompasses al segments of the
population, it primarily benefits individuas from low- and moderate-income families. A member of
senior management serves on ancther locad committee dong with various community and civic leaders
who meet regularly to discuss the needs for the Greater Pottstown community. A mgor foca point on
an ongoing bagisis Pottstowrrs low- and moderate-income population and the lack of suitable
affordable housing options. Management at SNB understands that thisis a problem which needs to be
addressed.

Senior management is currently working with aloca minority- and woman-owned business enterprise.
This entity, which quaifies as a smdl business, packages items for other companies and hires only low-
and moderate-income individuas while also providing transportation to and from work. The principal of
this busnessis somewhat inexperienced in financid matters. In turn, management at SNIB offers advice
and financia guidance to this business on an as needed basis.

Management conducts a school banking program at alocd dementary school located in a moderate-
income CT. A dgnificant mgority of the children attending this school are from low- and moderate-
income families. Management lends their financid expertise by educating these sudents about basic
aspects of thefinancid world. A representative from SNB goes to the school on aperiodic basisto
share a ABanking Goes to School(l presentation with the students. Students also tour the bank in an
effort to familiarize them with typica banking activities. Additionaly, the bank has established savings
programs with these children.

Compliance with Antidiscrimination Laws

A fair lending review performed in conjunction with this CRA examination reveded that SNB is
complying with fair lending regulations. During this examination we reviewed al gpplications, both
approved and denied, for home purchase mortgages received by the bank from January 1, 1999
through July 6, 1999 for congstent underwriting and loan terms. No violations of the substantive
provisons of the antidiscrimination laws were discovered.

APPENDIX A

Scope of Examination

Time Period Reviewed January 1, 1997 through August 9, 1999
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Finandal Ingitution:
Security Nationd Bank
Pottstown, Pennsylvania

Products Reviewed: HMDA Reporteble Loans Smdl Busness
Loans, Community Development Loans, Investments and Savices

Affiliates

Affiliate Reationship

Products Reviewed

Sacurity Nationd Bank isabanking subsdiary of the holding Company known as Harleysville Nationd
Corporation. Both Citizens Nationd Bank and Harleysville Nationd Bank are affiliates of SNB and

dfiliates of the holding company.

List of Assessment Areasand Type of Examination

Assessment Area Typeof Exam | BranchesVisted Other Information
The bank=ssole AA indudes On-Ste SNB-sEast End & None
portions of MSA 6160 and MSA Tran Saion branches
6680
(2 of 4 totd branches
vigted)

Content of Standardized Tables

A separate set of tablesis provided for each state. References to the [bank( include activities of any
affiliates that the bank provided for consideration (refer to Appendix A: Scope of the Examination).

For purposes of reviewing the Lending Test tables, the following are gpplicable: purchased loans are
treated as originations/purchases, market rank is based on the number of loans originated and

purchased by the bank as compared to al other lenders in the M SA/assessment area; and market share
is the number of loans originated and purchased by the bank as a percentage of the aggregate number of
reportable loans originated and purchased by dl lendersin the M SA/assessment area.
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Thefollowing isalisting and brief description of the tablesincluded in each set:

Table 1.

Table 2.

Table 3.

Table4.

Tableb.

Table6.

Table7.

Table 8.

Table9.

L ending Volume - Presents the number and dollar amount of reportable loans
originated and purchased by the bank over the evauation period by M SA/assessment
area.

Geographic Distribution of Home Purchase L oans - Compares the percentage
digtribution of the number of loans originated and purchased by the bank in low-,
moderate-, middle- and upper-income geographies to the percentage distribution of
owner-occupied housing units throughout those geographies. The table aso presents
market rank and market share information based on the most recent aggregate market
data available.

Geographic Digribution of Home Improvement Loans - See Table 2.
Geogr aphic Distribution of Refinance Loans - See Table 2.

Geographic Distribution of Small L oans to Businesses - The percentage
digtribution of the number of small loans (less than or equd to $1 million) to businesses
originated and purchased by the bank in low-, moderate-, middle- and upper-income
geographies compared to the percentage distribution of businesses (regardless of
revenue size) throughout those geographies. The table dso presents market rank and
market share information based on the most recent aggregate market data available.

Geographic Digtribution of Small L oansto Farms - The percentage distribution of
the number of smdl loans (less than or equa to $500,000) to farms originated and
purchased by the bank in low-, moderate-, middle- and upper-income geographies
compared to the percentage distribution of farms (regardless of revenue sze) throughout
those geographies. The table aso presents market rank and market share information
based on the most recent aggregate market data available.

Borrower Distribution of Home Pur chase L oans - Compares the percentage
digtribution of the number of loans originated and purchased by the bank to low-,
moderate-, middle- and upper-income borrowers to the percentage distribution of
families by income level in each M SA/assessment area. The table also presents market
rank and market share information based on the most recent aggregate market data
avaladle.

Borrower Distribution of Home Improvement Loans - See Table 7.

Borrower Distribution of Refinance Loans - See Table 7.
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Table 10.

Table 11.

Table 12.

Table 13.

Borrower Distribution of Small Loansto Businesses - Compares the percentage
digtribution of the number of smal loans (less than or equa to $1 million) originated and
purchased by the bank to businesses with revenues of $1 million or lessto the
percentage distribution of businesses with revenues of $1 million or less. Thetable dso
compares the banks percentage distribution with the percentage of |oans originated and
purchased by dl other smdl business reportersin the bank[ds AA to businesses with
revenues of $1 million or less and is based on the most recent aggregeate market data
avalable. In addition, the table presents the percentage distribution of the number of
loans originated and purchased by the bank by loan size, regardless of the revenue size
of the business. Market share information is presented based on the most recent
aggregate market data available.

Borrower Digribution of Small Loansto Farms - Compares the percentage
digtribution of the number of small loans (less than or equd to $500 thousand)
originated and purchased by the bank to farms with revenues of $1 million or lessto the
percentage ditribution of farms with revenues of $1 million or less. Thetabledso
compares the banks percentage distribution with the percentage of |oans originated and
purchased by dl other smdl farm reportersin the bank[ds AA to farms with revenues of
$1 million or less and is based on the most recent aggregate market data available. In
addition, the table presents the percentage distribution of the number of loans originated
and purchased by the bank by loan size, regardless of the revenue size of the farm.
Market share information is presented based on the most recent aggregate market data
avaladle.

Qualified Investments - Presents the number and dollar amount of qudified
investments made by the bank in each MSA/AA. The table separately presents
investments made during prior evaluation periods that are till outstanding and
investments made during the current evaluation period. Prior period investments are
reflected at their book vaue as of the end of the evauation period. Current period
investments are reflected a their origind investment amount even if that amount is
greater than the current book vaue of the investment. The table also presentsthe
number and dollar amount of unfunded qudified investment commitments. In order to
be included, an unfunded commitment must have been reported on schedule RC-L of
the Call Reports as an off-baance sheet item.

Digribution of Branch Delivery System and Branch Openings/Closings -
Compares the percentage distribution of the number of the bank s branchesin low-,
moderate-, middle- and upper-income geographies to the percentage of the population
within each geography in each MSA/AA. The table aso presents data on branch
openings and closingsin each MSA/AA.

15



Table 14.

Geographic and Borrower Distribution of Consumer Loans (OPTIONAL) - For
geographic distribution, the table compares the percentage distribution of the number of
loans originated and purchased by the bank in low-, moderate-, middle- and upper-
income geographies to the percentage distribution of the population within each
geography. For borrower distribution, the table compares the percentage distribution of
the number of loans originated and purchased by the bank to low-, moderate-, middle-
and upper-income borrowers to the percentage of households by income leve in each
M SA/assessment area.
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Tablel. Lending Volume Charter Number: 21644

LENDING VOLUME State: Pennsylvania Evaluation Period: January 1, 1998 and First Two Quarters of 1999 for Small Business & Small Farm Loans
January 1, 1997 through July 17, 1999 for Home Mortgage and Community Devel opment L oans

MSA /Assessment Area % of Totd Home Mortgage Small Business Smdl Fams Community Development Total Reported Loans % of Totd
bank reported
Depositsin Bank Loans
Rated Area in Rated
* # $(000's) # $(000's) # $(000's) # $(000's) # $(000's) Area
Full Scope:
OneAA comprised of portionsof
MSA 6160 & 6680. NA 239 18,067 7 8,596 0 0 0 0 316 26,663 100
Limited Scope:

(*) Information not available as SNB does not track where its deposit accounts are originated.
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Table2. Geographic Distribution of Home Purchase L oan Originations

Charter Number: 21644

Geographic Distribution: HOME PURCHASE  State: Pennsylvania Evaluation Period: January 1, 1997 through July 17, 1999

Low Income Moderate Income MiddleIncome Upper Income Overal Market Share by Geography* Totd Home
Geographies Geographies Geographies Geographies Market Purchase Loans
% Owner % % %BANK | % Owner % % %BANK | RO "Overal | Low Mod Mid Upper # %of
Occ Units BANK Owner Loans Occ Units BANK Owner Loans Totd
MSA /Assessment Area Loans Occ Loans Occ
Units Units
Full Scope:
One AA comprised of portionsof
MSA 6160 & 6680. 0.0 0.0 4.29 114 67.77 7841 27.94 20.45 27 0.97 0.0 114 0.97 0.96 88 100
Limited Scope:

(*) Based on 1997 aggregate HMDA data only.
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Table 3. Geographic Distribution of Home Improvement L oan Originations

Charter Number: 21644
Geographic Distribution: HOME IMPROVEMENT  State: Pennsylvania Evaluation Period: January 1, 1997 through July 17, 1999
Low Income Moderate Income MiddleIncome Upper Income Overal Market Share by Geography* Totd Home
Geographies Geographies Geographies Geographies Market Improvement
Rank* Loans
% Owner % % % BANK % Owner % % % BANK Overdl Low Mod Mid Upper # % of
MSA /Assessment Area OccUnits | BANK Owner Loans OccUnits [ BANK Owner Loans Total
Loans Occ Loans Occ
Units Units
Full Scope:
One AA comprised of portions of MSA
6160 & 6680. 0.0 0.0 4.29 4.29 67.77 75.71 27.94 20.0 16 134 0.0 4.05 1.38 041 70 100
Limited Scope:
(*) Based on 1997 aggregate HMDA data only.
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Table4. Geographic Distribution of Home M ortgage Refinance L oan Originations

Charter Number: 21644

Geographic Distribution: HOME MORTGAGE REFINANCE  State: Pennsylvania Evaluation Period: January 1, 1997 through July 17, 1999

Low Income Moderate Income MiddleIncome Upper Income Overdl Market Share by Geography* Totd Home
Geographies Geographies Geographies Geographies Market Mortgage
Rank* Refinance Loans
% Owner % % %BANK | % Owner % % %BANK Overall Low Mod Mid Upper # %of
MSA /Assessment Area OccUnits | BANK Owner Loans OccUnits [ BANK Owner Loans Totd
Loans Occ Loans Occ
Units Units
Full Scope:
OneAA comprised of portionsof MSA
6160 & 6680. 0.0 0.0 4.29 4.94 67.77 81.48 27.94 1358 30 0.97 0.0 219 0.96 0.82 81 100
Limited Scope:

(*) Based on 1997 aggregate HMDA data only.

20




Table5. Geographic Distribution of Small Business L oan Originations

Charter Number: 21644

Geographic Distribution: SMALL BUSINESS State: Pennsylvania Evaluation Period: January 1, 1998 and the First Two Quarters of 1999

Low Income Geographies Moderate Income MiddleIncome Upper Income Overal Market Share by Geography* Totd Small
Geographies Geographies Geographies Market BusinessLoans
%oof % %.of % % of %BANK % of % Renk* Overall | Low Mod Mid Upper # %oof
Businesses BANK Businesses BANK Businesses Loans Businesses BANK Totd
MSA /Assessment Area Loans Loans Loans
Full Scope:
OneAA comprised of portions of
MSA 6160 & 6680. 0.0 0.0 8.76 17.75 69.37 74.19 21.67 8.06 NA NA NA NA NA NA 7 100

Limited Scope:

(*) Market share datafor 1997 is not available because SNB was not required to report small business lending until 1998.
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Table 6. Geographic Digribution of Small Farm Loan Originations Charter Number: 21644

Geographic Distribution: SMALL FARM State: Pennsylvania Evaluation Period: January 1, 1998 and the First Two Quarters of 1999

Low Income Moderate Income MiddleIncome Upper Income Overal Market Share by Geography* Totd Smal Farm
Geographies Geographies Geographies Geographies Market Loans
%df Farms % %of | %BANK | %d Fams % %o | %BANK | RaK* [Toveal [ Low Mod Mid Upper # %of
BANK Farrs Loans BANK Fams Loans Totd
MSA /Assessment Area Loans Loans
Full Scope:
OneAA comprised of portionsof MSA
6160 and 6680 0.0 0.0 4.38 0.0 69.32 0.0 24.80 0.0 NA NA NA NA NA NA 0 NA

Limited Scope:

(*) Asnoted earlier in this evauation, SNB does not extend smdl farm loans. Additionally, 1997 market share data is not available for this bank, nor isit
goplicable.
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Table7. Borrower Digtribution of Home Purchase Loan Originations

Charter Number: 21644

Borrower Distribution: HMDA HOME PURCHASE State: Pennsylvania Evaluation Period: January 1, 1997 through Ju.ly 17, 1999

Low Income Borrowers Moderate Income MiddleIncome Upper Income Overal Market Share by Borrower Income** Totd Home
Borrowers Borrowers Borrowers Market Purchase Loans
%of %BANK %of % %of % %of % Rank™ ™ Gverall | Low Mod Mid Upper # %of
Families Loans* Families BANK Families BANK Families BANK Totd
MSA /Assessment Area Loans* Loans* Loans*

Full Scope:

OneAA comprised of portions of

MSA 6160 & 6680 1251 341 18.64 15.91 27.74 32.95 41.12 47.73 27 0.97 0.87 114 1.08 0.87 88 100

Limited Scope:

(*)  Asapercentage of loanswith borrower income information available. Information was available for dl loans originated by SNB.
(**) Based on 1997 aggregate HMDA data only.
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Table 8. Borrower Distribution of Home I mprovement Loan Originations

Charter Number: 21644
Borrower Distribution: HOME IMPROVEMENT State: Pennsylvania Evauation Period: January 1, 1997 through July 17, 1999

Low Income Borrowers Moderate Income MiddleIncome Upper Income Overal Market Share by Borrower Income** Totd Home
Borrowers Borrowers Borrowers Market Improvement

Rank** Loans
%of %BANK %of % %of % %of % Overal | Low Mod Mid Upper # %of
MSA /Assessment Area Families L oans* Families BANK Families BANK Families BANK Totd

Loans* Loans* Loans*
Full Scope:
OneAA comprised of portionsof
MSA 6160 & 6680 1251 12.86 1864 1571 27.74 25.71 41.12 45,72 16 134 2.83 0.99 0.79 162 70 100
Limited Scope:

(*)

As a percentage of loans with borrower income information available. Information was available for dl loans originated by SNB.
(**) Based on 1997 aggregate HMDA data only.
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Table9. Borrower Digtribution of Home M ortgage Refinance Loan Originations

Charter Number: 21644

Borrower Distribution: HOME MORTGAGE REFINANCE State: Pennsylvania Evaluation Period: January 1, 1997 through July 17, 1999

Low Income Borrowers Moderate Income MiddleIncome Upper Income Overal Market Share by Borrower Income** Totd Home
Borrowers Borrowers Borrowers Market Mortgage
Rank** Refinance Loans
%oof %BANK % of % %of % %oof % Overal | Low Mod Mid Upper # %oof
MSA /Assessment Area Families L oans* Families BANK Families BANK Families BANK Totd
Loans* Loans* Loans*
Full Scope:
OneAA comprised of portionsof
MSA 6160 & 6680 1251 123 18.64 25.94 27.74 20.98 41.12 51.85 30 0.97 0.0 144 1.08 0.95 81 100

Limited Scope:

(*)  Asapercentage of loanswith borrower income information available. Information was available for dl loans originated by SNB.

(**) Based on 1997 aggregate HMDA data only.
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Table10. Borrower Distribution of Small Business L oan Originations

Charter Number: 21644

Borrower Distribution: SMALL BUSINESS State: Pennsylvania Evaluation Period: January 1, 1998 and the First Two Quarters of 1999

Businesswith Revenues of $1 million or less Loansby Original Amount Regardless of Business Market Share**** Total Small BusinessLoans
Sze
% of % BANK % Market $100,000 or >$100,00to >$250,000 to All Rev $1 million # % of Totd Avg
Businesses* Loans** Loans*** Less $250,000 $1,000,000 orless Loan
MSA /Assessment Area % % % Size
Full Scope:
OneAA comprised of portionsof MSA
6160 & 6680 90.68 63.63 50.46 64.94 7.79 1558 NA NA 7 100 111

Limited Scope:

(*)  Asapercentage of businesses with known revenues.

(**) Asapercentage of loanswith revenue information available. No information was available for 16.3% of loans originated by SNB.

(***) Themarket consgsof al other smal business reportersin SNB’ s assessment areaand is based on 1997 aggregate small business data
(****) Market share data for 1997 is not applicable since SNB was not required to report small business lending until 1998.
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Table 11. Borrower Disgtribution of Small Farm Loan Originations

Charter Number: 21644

Borrower Distribution: SMALL FARM State: Pennsylvania Evaluation Period: January 1, 1998 and the First Two Quarters of 1999

Farmwith Revenues of $1 million or less

Loansby Original Amount Regardlessof Farm Size Market Share**** Total Smdl Farm Loans
% of Farms* % BANK % Market $100,000 or >$100,00to >$250,000 to All Rev $1 million %of Totd Avg
Loans** Loans*** Less $250,000 $1,000,000 orless Loan
MSA /Assessment Area % % % Size
Full Scope:
OneAA comprised of portionsof MSA
6160 & 6680 99.27 NA 100.0 0.0 0.0 0.0 NA NA NA NA

Limited Scope:

(*)  Asapercentage of Farms with known revenues. No information was available for 6.3% of the farms within SNB’ s assessment area.
(**)  Not applicable because SNB does not make small farm loans.

(***) The market conssts of dl other smal farm reportersin SNB’ s assessment area and is based on 1997 aggregate smal farm data only.

(****) Market share datais not applicable snce SNB does not extend small farm loans.
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Table12. Qualified Investments

Charter Number: 21644

QUALIFIED INVESTMENTS State: Pennsylvania Evaluation Period: January 1, 1997 to August 9, 1999

Prior Period Investments* Current Period Investments

Tota Investments

# $(000's) %> # $(000's) %o+ * $(000's) %of Totd $'s
MSA /Assessment Area
Full Scope:
OneAA comprised of portionsof MSA
6160 & 6680 0 0 0 3 251 100 251 100
Limited Scope:

(*)  “Prior period investments’ means investments made in a previous evauation period that remain outstanding.

(**)  Percentage of the dollars invested in the assessment areathat are prior period investments or current period investments.
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Table 13. Digribution of Branch and ATM Ddlivery System

Charter Number: 21644

DISTRIBUTION OF BRANCH AND ATM DELIVERY SYSTEM State: Pennsylvania Evaluation Period:

January 1, 1997 to August 9, 1999

Deposits Branches ATMs Population
% of Totd #of % of Totd Location of Branches by Income of #of % of Location of ATMsby Income of % of the Population within Each
BANK BANK BANK Geographies (%) BANK Totd Geographies (%) Geography
Deposits Branches Branches Low Mod Mid Upp ATMs BANK Low Mod Mid Upp | Low Mod Mid Upp
MSA /Assessment Area * ATMs
Full Scope:
OneAA comprised of portionsof MSA
6160 & 6680 NA 4 100.0 0.0 50.0 50.0 0.0 5 100.0 0.0 40.0 60.0 0.0 0.0 5.98 68.39 25.56

Limited Scope:

(*) Information not available as SNB does not track where its deposit accounts are originated.
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